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Sitowise is a Nordic expert in the built
environment with a strong focus on digitality

Strong track record of net sales growth with
industry leading profitability

204.4 210.9 12.99%,
179.3
160.1
143.0
10.6 18.3 16.4 13.2 11.7
2019 2020 2021 2022 2023 2019 2020 2021 2022 2023
Net sales = Adj. EBITA

Operating profit
—e— Adj. EBITA margin

Local client relations in
32 locations

+2,100 employees

NPS 32
+100,000 completed
client projects O
9 ©
+60 acquisitions
&

IPO in 03/2021




Four established Business Areas

Infrastructure
33% of net sales

= A leading player in Finland with
steady growth and stable
cashflows.

» The market's widest selection of
desigh and consulting services
within infrastructure,
transport and mobility, urban
development, environment
and water, renewable energy
and infrastructure project
management.

Buildings

319% of net sales

= A leading player in Finland with
extensive services for the entire
life cycle of buildings: from the
early planning stage of a new
construction to maintenance and
renovation.

=» Distinctive design expertise in
areas such as high-rise
construction, building services
technology (HVAC), acoustics
design, and fire safety planning.

Digital Solutions
14% of net sales

Nordic excellence in geospatial
solutions. Solutions for the built
environment, mobility, and
forest and natural resources
sector, and consulting services
that support these fields.

Existing product/SaaS business
with double digit growth track and
stable profitability. Ability to
create new market.

+20 years experience from
digital business with strong
industry knowledge.

Sweden
22% of net sales

A competent challenger with
several growth opportunities.

Industry leading expertise in
selected segments.

Design and consulting services in
the following areas: structural
design, engineering planning and
consulting for buildings and
properties, infrastructure, and
geotechnical design.

Digital solutions for traffic
and infrastructure in Sweden.

SITOwIise



Broad and diverse client base

Mixed demand environment with green transition, security, and digitalization of the built
environment offering growth opportunities

Municipalities

Overall stable demand with tightened
price competition. Digitalization of the
built environment and services related
to green transition and security drive
growth.

Government organizations
Declined public investments in road
and rail construction expected to
recover. Increased demand for
security critical services. Tight price
competition.

9 %

Net sales
split by
client segment

in 2023 (Finland)

Other organizations
Mixed but overall stable
demand with tightened
price competition.

High demand for services related to
energy, environment, security and
various digital solutions.

Construction companies

Heavy decline in new build residential,
non-residential construction more stable.
Tight pricing environment. Technical
consulting penetration increasing with
more complex builds.

Renovation market quite resilient.
Energy efficiency and more complex
building bringing opportunities.

SITOwIise



Some examples of construction related projects where
Sitowise is or has been In consulting role

Examples of recent wins:

« Karhula school renewal and new build

« Metsahallitus’ EBBA offshore wind power project

Examples of ongoing projects:

« Keilaniemi parking and high-rise buildings
« Meilahti hospital renovation

« Tampere passenger rail yard renovation

* Vantaa Tram

« Hakaniemi bridge technical design, part of wider Crown
bridges project

« Hyvittrdsk museum condition survey for renovation
construction SiITOwWISe
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Sitowise strategy 2025

We understand
our clients

We work as le XT
oneteam X

We trust
each other
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OUR PURPOSE »

Empowering
passionate experts
to solve complex
challenges.
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WE WILLFOCUSON »
« Creating new smart « Becoming a thought
services leader in sustainability 3
« Accelerating growth « Being the most well-known
in Sweden and desired employer

« Expanding our digital - Finding the smartest
solutions business ways to work



Focus directed to

growth sectors

« Growing demand for services related to
renewable energy, sustainability and
security.

« Sales focus on further diversification of client
base in energy and industrial sectors.

« For example, Suomen Voima’s Energy
Storage Project Noste (pumped storage
hydropower plant).

« Acquisitions expanding our expertise and
offering.

2 om-*w

Photo:-Suome Rt T SEEANG . 3 C a
AP Lo Wiy ; 3 Reass siITowise



3 N.m\\\\&\ i

\

'

ips:

ionsh

Planect and CO2
t relat

ien

trong cl

ining s

Sitowise AI Center of Excellence established

international Hackathon win.

driven harvesting optimization.
inta

Roadmap sales to start, Smartlas selling well.
Ecosystems: new partnership with Ponsse for

Building our
Al

competitive edge

New Smart Services
a design partnership with YIT, several frame

agreements signed.
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Future growth opportunities from new
sustainable innovations

OUR INNOVATION PIPELINE* SOME RESEARCH TOPICS

« Smart cyber security
/ « Climate risk and adaptation analytics
- IOT-based quality assurance \

« Data-driven circularity in landmass NEW tool or

5 0 + 2 0 0 + ~N 4 0 management service

. ) ESG Due Diligence risk assessment——— introduced
customers ideas ideas in ) over the past

h . Smart renovation debt management / 12 months
involved Selis=nlingg Intelligent forestry and biodiversity

Real estate location intelligence
Energy optimization tools for real estate

Regional Blue Green Infrastructure

Real estate 3D scanning

Real estate warranty period surveillance
Soil Health Audit & Action Plan tool

* Qver the past 12 months




Example 1:
Examples of use cases

3 ° in one place «  Pre-construction (1)

. Carbon stocks of soil and vegetation
. Traffic
. Construction and maintenance of buildings

What? Why? Clients (B-to-B)
- A comprehensive urban planning platform that . Whole insight easily from “one door” . Municipalities
assesses and mitigates climate impacts by . Quick, objective and transparent land use . Cities
consolidating accurate data from all relevant planning, decision making and reporting .+ Construction companies
:?ésjézglza;oegnigtes into an easily understandable »  Less costly field visits or manual work, more . Product launched in May 2024, already
' efficient work flows 15+ clients in Finland

2030

Rakennettavuusluokitus

Yhdyskuntarakenteen vyshykkeet 2021
10 Vesi autovyihyke
i
[ 1 Helposti rakennettava
| 2 Mormaalistl rakenncttava

[0 intensiivinen joukkalikennewyihyke Kupluskyla
10 joukkalikennevyistiyke

|3 Vaikeasti rakennettava pehmeikki
] 4 Vaikeasti rakennettava syvd pehmeikkd
| 5 Erittin vaikeasti rakennettava syva pehmeikks

1 6 Rakentarniseen erittain huanosti soveltuva et A
1 7 Rakentamiseen erittsin huonosti soveltuva ertyisalue

19 3b Vaikeasti rakennettava rinnemaasto i
[ sb Frittiin vaikeasti rakennettava jyrkka rinne

SIPKE: VT dyskurtanskenteer vohykhess
 Taustake 23 L

SITOwIise




Example 2:
Examples of use cases
—
Smarter data, more
o ° sustainable land use . Satellite monitoring of forest cuttings

. Mapping potential for solar/wind power
. Estimating CO2 and biodiversity

. Assessment of environmental impacts of land use
projects (YVA)

. Detecting estate damages and risks

What? Why? Clients (B-to-B)
«  Large collection of AI-enriched and open data *  Whole insight easily from “one door” +  Forestry
- Satellite monitoring, climate risks and future *  Quick, objective and transparent land use *  Energy
scenarios planning, decision making and reporting «  Cities
+  Fully automatic service in cloud, results *  Less costly field visits or manual work, more .+ Insurance
available via data interface as maps and reports efficient work flows .+ Financing

. 100+ organizations in Finland

SITOwIise
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Resilient business model

Despite market headwinds, two out of four business areas showing strong performance
and cash flows have remained at good level. Further, order book stable in Q1.

Adjusted organic growth Cash flow from Order book and order intake
Last 12 months (Mar 2024) operating activities EUR million
Before financial items and taxes, EUR million ! @ l
176
Infra Buildings
m Digital Solutions mSweden 163
Group 13.1
11.3
9.6
8%
6.7% 3.7 5.0

50
2.1
0.3% 0.6

Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124

-2.3%
-2.7

Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124

Order book Order intake

15
-15.3%

* Adjusted organic growth = Growth in net sales excluding acquisitions and divestments adjusted by the number of working days and exchange rate impact



Well diversified portfolio helps driving profitable
growth in changing market - short-term outlook

=

Infrastructure

Infra continues to take market
share and maintain its position
as the most profitable

Boost in sustainability services
from recent acquisitions and
strong demand from energy
clients

Buildings

Mixed performance, but overall

result burdened by weak activity

in new build residential and the
layoffs executed in 2023

Some upturn expected in
H2/2024 as consulting market

picks up before the construction

L

Digital Solutions

Strong profitability maintained,
but lower market activity and
heavy price competition make

top-line growth more demanding

SaaS and other recurring
revenue business support both
revenue and EBITA

e

Sweden

High sales activity and focus on
project execution expected to
support modest growth and
profitability improvement

Market overall relatively good,
including early signs of more
activity in residential building



Summary

A leading player in a growing technical const |
with clear strategic targets and implementati

Broad technical consulting service
opportunities to combine capabilitiesin d ofl

Broad customer base that provides a solid platform for growff\

and source of competitive advantage

Successful platform with strong historic growth, high
strong cash flow that can be leveraged in potential fi

1

y)

4 Innovation, Sustainability and Efficiency part of our DNA ‘

5 4,
6

/

An attractive workplace for top experts




Thank you!

Questions? Please contact:

ir@sitowise.com
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https://www.sitowise.com/fi
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